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CRM - OnTuMM3auma ynpassieHUS B3aUMOOTHOLLUEHUM C KJINEHTaMMu
Ko Kypca: SLIT-1058

ONUTenbHOCTb 16 ak. yacos

dopmart O4Ho; AncTaHunoHHO

Pa3paboTumk Kypca Softline

Tun Y4yebHbI Kypc

Cnocob obyuyeHusn Mon pyKoBOACTBOM TpeHepa
O Kypce

«EQUHCTBEHHAsA NpaBuibHasa Lenb busHeca — 3TO Co34aTh ANS cebs BbIroAHOro KameHTa»! MNurep
Apykep. «CoBpeMEHHbIe CNeunanncTbl No npogaxam 6onblue He MoryT BbITb NMPOCTO «JI0BLL@AMU» NN
«cobmpaTenamMmn» OHM OOJKHbI CTaTb pbibakamMu. IM HY)KHO N3y4nTb, FAe XUBET NX Nyywasn poiba
0bHapyXunTb, Kakas NpMMaHKa Jy4ylle BCEro ee NpuBAEKAET 1M ONPeaennTb, KaKylo TaKTUKY Ny4lle
MCNOMb30BaTb, 4TOOLI «MOMMaTb ee Ha Kpto4ok» Cypelws Buttan, Buue-npesnaeHT U rnaBHbI aHaIUTUK
Forrester Research.

MoapobHasa nHhopMaums

Mpocdunb ayaAuTOPUK: MEHEOKEPbI NMPOEKTOB, CUCTEMHbIE UHTErPaTOPbI, CNELNANNCTbI MO0 MAPKETUHTY,
pa3paboTynky MO, pyKOBOAWUTENM BbICLLIErO U CPpeaHero 3BeHa UT-KoMnaHuii

Uennu:

o CTPYKTYpMpOBaTb U CUCTEMATU3NPOBATL 3HAHNA N OMNbIT Yy4aCTHUKOB N0 TeMe «CRM - COBpeMeHHbIe
WHCTPYMEHTbI N TEHAEHUUN MeHe)XMEeHTa B3aMMOOTHOLIEHU C KJIMeHTaMu

e [loKa3aTb y4aCTHMKAM BCE NPEUMYLLECTBA N BO3MOXHOCTK TexHonorun CRM gnsa 6usHeca mx
KOMMaHUK

e ChopMmpoBaTb y Y4aCTHUKOB HEOOX0AMMbIV ANns 3pheKTuBHON paboTbl ¢ CRM ypoBeHb MOTUBaLUK

¢ [103HAKOMUTb YHACTHUKOB C HOBbIMW COBPEMEHHbLIMU LUMPOBLIMA MHCTPYMEHTaMK (NaaThopMamMm 1
3KoCUcTeEMaMu) gnsa ncnosb3osaHma nx B CRM

e [T03HaKOMUTb y4acTHUKOB € TexHosiornen CBM (CUSTOMER BASE MANAGEMENT)-ynpaBneHus
KJINEHTCKOMN H6a3on

e [lpenoCcTaBUTb y4aCTHMKAM BO3MOXHOCTb U3Y4UTb BEC CNEKTP 0COBEHHOCTEN BHEAPEHMNSA 1
ncrnonb3osaHna CRM

MpepBapuTenbHble TpeboBaHuA: 6a30Bbie 3HaHWA B 061aCT MapKeTUHIa 1 KIMEHTCKOMO
MeHea)KMeHTa

Mo oKOHYaHUM Kypca cayLwiaTenm CMOryT:

* MPOBECTW IKCMNPECC-ayaANT CBOMX KOMMETEHLUMI 1 3HaHUI no Temam: CRM n CBM



* C(hopMUPOBaTL YEeTKOE CTPYKTYpPUpPOBaHHOE NoHMMaHne CRM Kak TeXHOI0rnmn ynpasJieHns
B3aMMOOTHOLUEHNSAMN C KINEHTaMM

* MONYYUTb YETKOE NpeacTaBeHne 0 BO3MOXKHOCTSAX CRM no BamsaHUio Ha brn3Hec-npoLecc npoaax<

* MONYYUTb YETKOE NPeacTaB/eHNe 0 TOM, YTO Takoe kaneHTckasa 6a3a (CB) ¢ TouKM 3peHns
TexHonornm CRM n ee BO3MOXXHOCTAX

® MO3HAKOMUTbLCHA C OCHOBHbIMU MHCTPYMeHTamu CRM

* MONYYUTb YETKOE CTPYKTYPMpPOBaAHHOE BUAEHNE 0CODEHHOCTEN N TUMUYHbBIX OWMOOK, AOMyCKaeMbIX
npv BHEAPEHUN TEXHONOIMN 1 Ludposon nnaTgopmel CRM

® M0JIYYUTb MHCTPYMEHTbI, TEXHOJION MU N HEKOTOPLIN OMbIT UX UCNONb30BaHMA AN adanTaunum n
BHeapeHma CRM B 613HecC cBOen KoMNaHuu

[lporpamMmma Kypca

Mopaynb 1. OcHoBHbIe cocTaBnfolWwme BHeapeHna CRM Kak ynpasieH4eckoro nogxoaa v Lnposon
nnaTgopmsbl

¢ [IOHUMaAHNE KINEHTOOPUEHTUPOBAHHOCTIN KaK MapKETMHIOBOro nogxoaa (uenen\zagay;
BO3MOXXHOCTEN; pe3ybTaToB).

e [loHnmaHue CRM Kak ynpasieH4Yeckoro nogxopa (uenen\sazay; BOSMOXHOCTEN; pe3y/ibTaToB;
CTPYKTYpPbI, NPUHLMMNOB AeNCTBMA). [TOHMMaHWe TOro, 4TO OXXMUAAeT KoMMnaHuu oT BHeapeHus CRM.

¢ [oHMMaHNe KnmMeHTCckom 6a3sbl «Kb» Kak CUCTeMbl NPOLLECCoB (Lienen\3agay; BO3MOXXHOCTEN,;
pe3ynbTaToB; CTPYKTYPbl, MPUHLUMNOB AENCTBMUSA).

e [loHMMaHKe cBonx noTpebutenen\knmeHtos «CEM» (Customer Expiries Management) (nx
uenen\dagay; BO3MOXHOCTeN; NoTpebHOCTen; onbITa; 3HAHUN; aNropnuTMa U MOTUBOB MOBELEHUS;
TexHosiornym noTpebneHns\ncnonb30BaHns).

e [IOHVMaHNe HaKOMIEHHOro KOMMaHMen N ee COTpyAHMKaMm BrsHec-onbITa No B3anMOLENCTBUIO C
kKnmeHTamm\notpebutenamm «TBEM» (Total business expiries) ero kayecTsa, 0bbema, cogepxaHus,
BO3MOXXHOCTEN MCMONb30BaHNUS.

e TexHosnorn4yeckue stanbl BHeapeHms CRM.

Mopynb 2. CF (Customer Focus) KNTMEHTOOPUEHTMPOBAHHOCTb KaK BaXKHbI 3/IEMEHT KJIMEHTCKOrO
MeHeXMeHTa

e MOXXHO N1 YNPaBAATb OTHOLWEHUAMU C KIMeHTaMun 6e3 KIMEeHTOOPUEHTUPOBAHHOIO nogxona?

e OCHOBHble 3ab1y)XAEHNS KOMMNAHNA OTHOCUTENbHO KJIMEHTOOPMEHTUPOBAHHOCTY, MPUMEpPDI N3
peasibHOW MPaKTUKN KOMMNaHWUN.

e CRM u CF (customer focus) KIMEHTOOPMEHTUPOBAHHOCTb.

e Kak OT/INYNTb KJINEHTOOPMEHTUPOBAHHOCTL OT Npormba Noa KNMeHTa UM Kak XBOCT yrnpaBnseT
cobakon.

¢ [IpMYNHBI peasibHOro OTCYTCTBUSA KIMEHTOOPUEHTMPOBAHHOCTY Y 3HAYUTENBHOIO Yncaa Poccnmckmnx
KOMMaHUNA.

e KaK 0TAeNnTb U pacCTaBnTb B MPaBWUJIbHON NOCIeL0BATENbHOCTY MOHATUS:
KJINEHTOOPUEHTMPOBAHHOCTL, KACTOMMU3aLINA 1 NPOrpamMMmbl TOSSIbHOCTMW.

e Kak M3MepuTb B KOMMAHUN YPOBEHb: KNIMEHTOOPMEHTUPOBAHHOCTU, KaCTOMMU3aLUN N NosbHOCTK. C
KaKoW perynsapHoCTbio 3TO AenaTb.



e KIMEeHTOOPUEHTUPOBAHHOCTb 3TO He DYHKLINA TONbKO NoApasaesieHns MapKeTUHra.
e Kakoe oTHoweHwne TexHonorun: CB, CRM, TBEM, KAM nmetoT K KIIMEHTOOPUEHTUPOBAHHOCTN.

Mopaynb 3. CRM (customer relationship management) - cyTb MeHe)KMeHTa OTHOLLEHWI C KIINEeHTaMu

e MOXXHO N1 YNPaBAATb OTHOLWEHUAMU C KIMEHTaMu 6€3 NOHUMaHNS CyTu 1 CTPYKTypbl CRM?

e TeHAEeHLMM NOHUMaHNA N 3P PEeKTUBHOCTb UCnonb3oBaHns CRM B Poccum n npakTuka owmnbok.

e OcHOBHble Lenn\3afayn n Bo3MoxXHOCTU CRM KaK TeXHONornm yrnpassieHus.

e OCHOBHble hyHKLUN TexHonorum CRM onuncaHHble moaesibio «IDIO».

e OCHOBHble hyHKUMN Lngposon naaTtdopmbel CRM (ynpasneHune: Kb; acCOPTUMEHTOM TOBApPOB\YCAYT;
NpoAa>aMn\MapKeTUHIOM; aKTUBHOCTAMMU MO KJIMEHTaM).

e OCHOBHble n3mepsieMble nokasatenn aggektTnsHocTn (KPI) ans CRM (CLF, CAC, LTV, CRR, CR, CF).

Buabl 1 KOHLLENUUN COBPEMEHHbIX cTpaTerun CRM.

CoBpeMeHHble LngpoBbie MIaTPOPMbI U SKOCUCTEMbI Kak 0CHOBa AJ1a ctpaTterum CRM

Pasnunyuna mexay undposbiMn naaTgopmMamm n skocnctemamm. Kakoebl NepCrneKTUBLI.

bu3Hec-Kkak 3kocuctema. MoHATUE LNPOBLIX SIKOCUCTEM U X BUAbI.

Lenn, 3afa4yn 1 BO3MOXHOCTN 3KOCUCTEM.

Mopaynb 4. CB (Customer Base) - knmeHTckas 6a3a Kak OCHOBa A9 KJIMEHTCKOro MeHea)KMeHTa

e MOXXHO /1M yNpaBAATb OTHOLIEHNSMMN C KIMEHTaMn 6€3 MOHMMaHNS CYTU N CTPYKTYPbl KJIIMEHTCKON
6a3bl?

e EC/n y BaC HeT KAMEHTCKOM H6a3bl, TO Bbl HE ypaBsiseTe CBOMM BU3HECOM, UM YNpPaBASaioT BaLLm
KIMEeHTbl. Kak 3TO U3MeHUTL?

e «CBM» -Customer Base Management kak ocHoBa ans busHec-aHannTukm CRM.

e CRM-cuctema u KnneHTckas 6basa kakoBa Mexay HUMU CBA3b?

e Kak onpenennTb NPUCYTCTBYET X Yy BaC B KOMMNaHUN KAMeHTCKas 6a3a?

e KOro n3 nokynaTtesiel MOXKHO CYATaTb KIMEHTAMU N NX MECTO B KIMEHTCKOMN Ha3ze.

e 113 4yero cocTonT KNMeHTCcKasa 6a3a, KakoBa ee CTpPyKTypa?

e ba30oBas KOHLENUNSA XXU3HEHHOrO UnKa knneHTa «CLF» (customer lifecycle) n «Kb».

® XKN3HEHHbIN LUK KnneHToB «CLF» 1 nx noXooHOCTb.

e Kak onpenennTtb pa3mep Bawen «Kb», oHa 6o/bluasd nam ee HefOCTAaTOYHO?

e Kak onpegennTb, HaCKONbKO 3peKTUBHO paboTaeT Balla «Kb».

e 14 0CHOBHbIX 3TanoB NposefeHns npouecca ayanta «Kb».

e Mogenb ons onpefeneHnsa CoOCTOAHNS Ballen KnneHTckom bassbl.

Mopaynb 5. CBM (Customer Base Management) - TeXHONOMMS CO3A4aHNA KIMEHTCKON Ha3bl

e MOXXHO /i1 yNpaBAaTb OTHOLUEHUSAMU C KAeHTaMun 6e3 NoHUMaHus TexHonornm cosgaHus «Kb»?
e CerMeHTUpOBaHME KINEHTOB N «Kb».

e KTO TaKue KNto4YeBble KJINEeHTHI.

e AnropuT™m 1 npasuna s3ammogenctens «Kb» n ctpaterum CRM,

e VIHCTpyMeHTbl ans co3ganns «Kb»: mogenu «YynpasneHve dyaywmm» n «KapToyka KJMeHTa».

e Co3paHue npoua ons passinydHblX KaTeropuii KIIMEHTOB.



Co3paHue cneumanbHON NHMOPMALIMOHHON (hOPMbl «KapTodKa KmeHTa» (KK).
TunuyHble owmnbkm npu cospgaHmm «KK».

CtpykTtypa «KK». CRM Kak cocTaBngowasa «KK».

MpeononeHmne npobnem ¢ BeaeHnem «KK».

Moaynb 6. «<CEM» (Customer Expiries Management)- YnpaBneHue 3HaHuaMuK notpebutenen.

MO>XHO 1 yNpPaB/ATb OTHOLIEHMUAMU C KINEHTaMKn 6e3 NoOHMMaHMA TEXHOJIOrUKN co3aaHnsa «Kb»?
MO>XHO N1 yNpPaBASTb OTHOLWEHUAMU C KIMEeHTaMy 6€3 yMeHns yrnpaBasTh KOJIMYECTBOM U
Ka4yeCTBOM UX 3HaHWU 0 BrsHece KoMnaHum?

Kak MeHeIXMeHT 3HaHMn NoTpebutenen\KIMeHToB CKa3blBaeTCa Ha IPHEKTUBHOCTH
B3aWUMOOTHOLLUEHUIA C HUMMW.

OcHoBHble npobaemMbl B COTPYAHMYECTBE C KMeHTamm\noTpebutenamu, obnagarowmmm
HeJOoCTaTO4YHbIM BM3HEC-0MbITOM 1 3HAHUAMM O KOMMAaHWUK NapTHepe.

KapTa noKynaTenbCKMX NpeanoyTeHN 1 MOTUBOB MOKYMOK.

TexXHONOrnn n MHCTPYMEHTbI 415 YNpaBAeHNs 3HaHUAMU NOTpebuTenen\KIneHTos.

© Mognenb «TCCI» TeXHONOrna COBMELLLEHNS BO3MOXKHOCTEN Br3Heca KOMNaHUM C COBOKYMHOCTbIO
notpebHocTen kKnneHToB\NoTpebntenen.

Mopaynb 7. «<TBEM» (Total business expiries)- YnpasneHne 6U3HeC-0MbITOM KOMAAHUN 1 3HAHUAMU O
KJINEHTax

MO>XHO N1 yNPaBASTb OTHOLEHUAMU C KIMeHTaMy 6e3 yMeHns yrnpaBasTe HAKOMJEHHbIMU MO HUM
3HAHUAMU 1 OMbITOM PaboTbl C HUMK?

Y10 Takoe TexHosormsa «TBEM»?

Y10 Takoe BM3HEeC-OMbIT BalLEN KOMMNAHUW 1 €e KINEHTOB?

[ 4yero Heob6xoaMMo (hOpMNPOBATL N aHaAN3MPOBaTb BM3HEC-0MbIT?

OCHOBHbIE MPUHLMMbI N aNFOPUTM HAKOMIEHUS KOMMaHWen CBoero onbiTa paboTbl C pa3nyHbIMK
KaTeropmsMu KJMeHTOB.

© Mogaenb «CywecTBylowme Buabl BU3HEC-onbITa B KOMAAHUN».

Nepapxns cOTPYAHNKOB KOMMNAHUN, (hOPMUPYIOLWLNX BU3HEC-0MNbIT (MeHeaXep, PyKOBOAMTESb
HWUXXHEro 1 cpefHero 3BeHa, Ton-MeHen)Xxep, Brageneu).

B3ammogpenctaume texHonorum CRM n «TBEM», n nony4aemble 4 KOMNaHUM BO3MOXHOCTMW.
TexHON0orns n MHCTPYMeHThI (hopMUpoBaHMA\HaKoMIeHNsA BM3HeC-oMbiTa KOMNaHUM 1 ee KIINEHTOB.

NMocMoTpeTb pacnucaHue Kypca U 3anucaThbCs Ha obyyeHue
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Ob6pawanTecb no noObIM BONpocam
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XXnéwm Bac Ha 3aHATUAX B YyebHOM ueHTpe Softline!
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CRM - OnTuMmnsaums ynpassieHUsa B3aMMOOTHOLLIEHUIN C KJIMEHTaMM

[Moyemy Y4yebHbin ueHTp Softline?

Jlnpep Ha pbiHke bonee 300 Tbicay M6k MHAMBUAYaNbHbIV
KoprniopaTMBHOro NOArOTOBAEHHbIX noaxop B 06yueHnn, CKUAKN
0byueHus. IT-cneumanmcros. M akumm.

BbicokoTexHonornuyHoe
LLinpokan ceTb NpeACTaBUTENbCTB 060pyAOBaHMe

B KpyrnHenwwux ropogax P® n CHT;
AVNCTAHUMOHHBIM dopmaT obyueHme Ha BaLLen
TEeppPUTOPUM AW B apeHA0BaHHOM Kaacce

- b 18 ner onbIT
B At0BOM TOuUKe Mmpa. onee ner o a

paboTbl
MexxayHapoaHble cepTuduKarbi CeprupnumnpoBaHHbie TpeHepbl
ana IT-cneynanncToB 1 Noab3oBaTeNen c boraTtbiM NPaKTUYECKUM
B LleHTpax TecTupoBaHus onbITOM paboThbl
ABTOpM3aLMKU OT MUPOBLIX
npoussoagutenen MO (Microsoft, Pazpabotka KypcoB u TectoB
Cisco, VMware, Citrix, Jlabopatopwus nog, 3akas, BHegpeHue
Kacnepckoro, Oracle, Autodesk, Kog, KOpnopaTuBHbIX cucTeM 0byyeHus.

H6e30nacHOCTN 1 ApyruXx).

MopnpobHee 06 YuebHOM LeHTpe Softline
Bbl MOXXeTe y3HaTb U3 npodanna.
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